Guide to making gifts of non-cash assets

@ Collaboratory”

When donating non-cash assets,your clients want an
efficient and straightforward process. Our experienced
staff uses a simple five-step approach to provide your

clients with the best giving experience possible

e Define your clients’ charitable goals
e Determine the best assets for giving
e Determine the best giving method
o Gather details on the asset

o Transfer and sell the assets

Non-cash assets we accept

e Artwork

e Collectibles

e Crops

e Farm Equipment

e Life Insurance

e Livestock

e Vehicles, Boats, RV’s
e Publicly Traded Stock
e Crypto Currency

TN N
e Retirement Assets

TN N
e Privatley Held Stocks Y aYaYa
e Real Estate TN

Here’s how it works

First, we help your clients define their
charitable goals.

Make sure your clients gifts accomplish

exactly what they want. Our staff has decades
of experience guiding donors. We’ll lead them
through a goal development process to understand
their charitable goals and create a giving plan
that reflects their values.

Second, we work with you and your clients to
determine which assets might be best to give.

Some assets are more financially beneficial to
give during life and some more beneficial after
death. Taking all of this into account helps to
narrow the right assets for your clients giving.

Third, we work together to determine the best
giving method.

Gifts can be made in a variety of ways with
various philanthropic tools. Once we know your
clients’ goals and understand their assets, we
can help you and them determine if a bequest,
donor advised fund (DAF) or other gift method
is best for their charitable goals. (At the

end of this piece, you’ll find a quick reference
guide showing which assets can be used with the
various gift methods.)

For information, please contact us at

give@collaboratory.org

Fourth, we gather specific details about the
asset your clients wish to give.

We gather data on the asset to make sure the
gift is in everyone’s best interest and poses
no financial or legal difficulties. We also want
to make sure there is a market for selling the
asset after the gift is made.

Last, we will work with your clients to transfer
ownership of the asset and begin the sale
process.

We work hard to sell the asset as quickly as
possible for the best possible price. After all,
the ultimate goal is for them to give as much to
their favorite causes as possible.




